CHAPTER II--GENERAL EXPLANATIONS
EXPLANATION OF TERMS USED IN THIS REPORT

Number of establishments.—Under this designation
are included all establishiments canvassed in 1930 that
were in existence during the year 1929, even though
their operations extended over but a portion of the
year covered by the census. 1t does not inelude estab-
lishments that came into being after the census year
nor does it include all establishments which diseontin-
ued operations prior to 1930.

Number of employees.—Under this heading are
included all paid employces, among them being hired
executives, salesmen, and all office, warehouse, and
other employees. Proprietors and firm members are
not included under number of employees, regardless of
whether such proprietors and firm members were on
the pay roll or whether they received their compen-
sation in the form of net profits. In the majority of
cases the establishments reported the arerage number
of employees carried on the pay roll during any part of
the year. This was especially true of establishments
engaged in seasonal trades, such as packers and ship-
pers of fruits and vegetables, tobacco-buying estab-
lishments, etc., which operated only two or three
months during the year.

Salesmen.!—In this item uare included all persons
engaged primarily or entirely in selling goods, regardless
of the type of salesman or method of remuneration.
It includes house, city, traveling, and resident sales-
men who may be missionary salesmen, specialty sales-
men, or may handle the general line of merchandise of
the house they represent. It also includes an indefi-
nite number of so-called agents who have given part
of their time to selling, slthough an attempt was made
to eliminate such employees from the salesmen classi-
fication whenever the schedules clearly indicated that
to be the case. It does not include those sales repre-
sentatives who are in business for themselves represent-
ing a number of different firms whose goods they sell
on & commission or fee basis.  Such organizations have

1 No space wis provided on the automabile scheduls or on the schedule wsed for
establishments in towns and cities under 10,000 population for & classtficution of
employess under salesmen, executives, and all other employees, For this resson the
data on salesmen snd on executives are incomplete snd represent merely the mumber
of salesmen snd thelr galaries, and the number of executives and their slaries jor
wholsaale establishments operating in cities of 10,000 population snd aver, excluaive
of the sutemobile business,  For the saine reason, the data under Al other employens,
Table 10, include an unknown mumber of pulesmen and thelr galaries, and an
unknown number of eseentives and their sularies, employed by establishments in
the automobile trade or in wholesale sxtublishments in towns and cities under
10,000 population,

! establishments,

been classified as manufacturers’ agents, selling agents,
brokers, etc., as the circumstances seemed to justify, in
sccordance with the definitions given in Chapter I,

Executives.'—This item includes presidents, vice
presidents, general managers, secretaries, treasurers,
guperintendents, office managers, credit mansagers, sales
managers, buyers, and others who are normally re-
garded as belonging to this category.

All other employees.)—This item consists of all paid
employees other than salesmen and executives, except
us shown in the footnote.

Total expenses (not including cost of merchan-
dise).—Total expenses include all expenses paid during
1929 covering: (1) salaries and wages, as defined below;
(2) expenses of salesmen, exclusive of salaries, wages,
commissions, and bonuses; (3) rent, if any, paid for
premises during the year; (4) inferest, if any, paid dur-
ing the year for money borrowed for the business; and
(5) all other erpenses psid during the year. In this
report are presented statistics only for total expenses
and salaries and wages. A more detailed analysis of
expenses is shown in the trade series bulleting.

Salaries and wages.-—These items represent, respec-
tively, the total compensation of salaried officers and
employees and the total compensation of wage earners.
Tn other words, they include all amounts actually paid
to hired executives, salesmen, and other employees.
The income derived by proprietors and firm members
is not included in the figures for these items. Because
of the irregularity in reporting the number of em-
ployees as indicated in the explanation under number
of employees and on account of the inclusion of all
kinds of business in the totals shown, total salaries
and wages should not be used to compute the average
wages per employee,

Expenses of salesmen,—This item covers all travel-
ing or other expenses of a miscellaneous nature incurred
by salesmen, but not including salaries, wages, com-
missions, and bonuses. .

Rent.—Rent was reported only when the place of
business was not owned by the reporting establishment.
The amounts shown under this item reflect the sums ac~
tually paid during the year for the premises occupied by
the reporting establishment. No rent was reported sep-
arately when the premises were owned by the reporting
In such cases, however, most of
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i1y constitutes rent was no doubt included
r erpenses, since owners of real estate
w6 purposes must pay taxes, usually
t on the investment, and incur other
; ot to the maintenance of the property
in usable condition.  All of these items normally make
up the bulk of what is paid to an owner of real estate
in the form of rent when such property is rented or
leased. For this resson the items rent and all other

spectively, are not comparable between
ments, Total expenses and other
. however, are comparable as between
ince they were reported for each and

what ording
under all o

umedd for bus

every placs of business,
Interest.—This item included only the amount of
interest paid during 1929 for money borrowed to oper-
ate the business, whether used for the purchase of
goods, for building eonstraction, or for other purposes
dirertly connerted with the operation of the business.
It does not include interest charges made by the
reporting firm on its own invested capital. For the
satne reasons stated above under rent the item inferest
s not semparable between different establishments,
All other expenses.—This includes all items of ex-
perse inourred by the reporting firms with the excep-
tiom of those items specificelly enumersted, namely,
wages, saluries, commissions, and bonuses; expenses of
salesroen ; interest paid; and rent paid during the year.
Under all other expenses are included a large variety of
itemns such as postage; stationery supplies; telephone
sud telegraph; heat, light, water, and power; adver-
tising; insursmee; taxes; losses from bad debts, etc.
Neither eapital investment (land, buwildings, firtures,
¢fe.), nor the enst of goods purchused for resale are
ineluded wnder this or any item covered in this report,
Btocks on hand.-—This item covers the cost or re-
placement value of merchandise on hand December 31,
1929, or om the nearest inventory date. This inventory
figure ean not be used to compute the rate of stock
turnover without first making essentisl adjustments,
To compute the rate of stock turnover properly, it is
necessary, first, 1o have a true aversge inventory or an
inventory carried normally throughout the year, and,
second, to reduce the sales and inventory figures to
the same basis, namely, to take both of them either
at cost or st selling prices.  Neither of these conditions
obtaine i the census figures. The inventory is taken

in most cases 68 of December 31, which may or may |

not be representative of the average stocks carried
during the year in any given line of business. Further-
more, stocks on hand are given approximately at cost
prices while net sales are shown at selling prices. To
reduse the net sales 1o & cost basis it would be neces-
sary o know the gross margin or mark-up on the mer-
chandise which is not available in the census figures
mnee no question was asked to sseure data on net
profits which are necessarily a part of the gross margin.
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Returned goods and allowances.—Thege figures
deductions from gross sales due to goods being ret
by customers or allowances and adjustments mag,
result of customers’ complaints. The causes fop
returns and allowances may be defective merchan
substitutions, errors on the part of customers, errg
the part of order fillers, on approval sales, ete. B
arriving ab the net sales figure it is necessary th
turned goods and allowances be deducted from.
sales invoiced at the time of the original transse
These data are presented in the Trade Series Bullg

Net sales are derived by deducting from gross
the value of goods returned by, and allowances my
customers. Purchases made by country buyers of
products and other buying agencies have been :
as equivalent to net sales and are included in the tg
under this heading. In the case of brokers and agen
operating on a commission basis it was frequently n
sary to compute net sales on the basis of average
mission rates or fees charged. Where the repo
brokers or agents failed to make these computs
themselves the average rates of commission chargsd
them during the year were supplied to the who]
census, where the computations were thus effa
This method was necessitated by the fact that ms
brokers and agents maintain records only of.en
migsions received and do not have actual sales f;

Credit sales.—By this term is meant all sales m:
on any other than a strictly cash basis. However,
question on the schedules relating to credit sales
apparently not always so interpreted with comp
uniformity. Consequently, the data shown under
heading include only credit sales which were actu
reported on the original schedules or which were
sequently adjusted wherever possible as & re
correspondence.

Sales to ultimate consumers (at retail).—This re
sents sales made to ultimate consumers who buy good
for personal use or for household consumpt
While such sales are normally made by retail sto
and by some manufacturers who have gone into d
selling by mail or through house-to-house canvassing,
wholesalers sell certain amounts to such consumers op
8 retail basis. Wholesalers who sell substan
quantities to consumers at retail are commonly kno
a8 semijobbers. :

Sales to industrial consumers.—These are sales m
by non-food wholesale establishments to mannf
turers, oil-well companies, mine operators, and pu
utilities. Such sales consist largely of mac
equipment, supplies, and raw materials not intend:
for resale in the same form.

Character of organization.—Under this headi
various legal forms of business ownership are
fied. The most important types are the indi
proprietorship, the partnership, and the -corp
ation. In addition, data are shown for cooper
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tive associations, common law trusts,
of business organization.

Marketing units.—Wholesale concerns as well as
retailers frequently operate more than a single estab-
lishment., These multiunit businesses, commonly called
chains, are shown in this volume, grouped according
to the number of establishments under a single
ownership; such establishments may be located in a
single community or State or in several communities
throughout the country.

Size groups~—In classifying wholesale establish-
ments according to volume of business, nine size groups
have been set up as follows:

and other types

GROUP NUMBER NET BALES

25, 000-344, WD
S‘w() ()(lt)—"éﬂil 5

!
Tinder 525,000 i
|
|
]

500, (mr»susw 95,
1,000,000 and over.

00,6005 209,904, t

Proprietors and firm members. ~~~~~~~~~ 'I‘Im item includes
owners and part-owners of wholesale business enter-
prises of the single proprietorship and partuership type
actively engaged in the operation of the business, irre-
spective of whether such owners or partners received
stipulated amounts of remuneration or merely had
drawing accounts and shared in the net earnings of
the business. The compensation of these persons has
been omitted from the statistics in this report on
salaries and wages.

Commodity sales.—The wholesale schedules or

returns in the majority of cases show not only the |
total volume of business transacted by the reporting |
firms, but also the amount of business done in each of |

s number of commodities or commodity lines. This

makes it possible to determine how much business is |

done by hardware wholesalers, {or example, as well
as how much of their sales are in hardware, how much
in automotive equipment,

lines normally handled by hardware firms. Some
returns failed to give a breakdown of sales by com-
modities largely because such information was not
available and could not be compiled by the reporting
firms without considerable trouble and expense. This
fact gives rise to a term known as “commodity cover-
age’ explained below. Some returns show a break-
down by commodities in greater detail than others.
For this reason commodities have been classified into
major commodity lines and detailed Lommodjty items.
In this report are presented data’lby major commodity
lines only. Data are_shown for each of the following
commodities:

Aluminum ingots, bars, sheets, shapes, tubes, and castings.
Automobiles, trucks, and tractors, new and used (including

passenger automobiles and special purpose vehicles, such ax
busses, fire apparatus, ambulanees, ete.).

Lhow much m electrical |
goods, and how much in certain other major commodity |

'
i
1
i
I
i
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Automotive equipment, parts, and accessories,

i Bukery produets (eakes, biseuits, evackers, ete.)

Barbers' equipment and supplies.

Booke, magazines, and newspapers.

Brick, tile, and terra eotta.

Building materials not classificd elsewhere, such az wall board,
roofing paper, ete.

Building materinds (ornamental metal), (including fire escapes,
elevator cages, grilles, metal lath, ste).

Building stone, slate, and eonerete producta.

Cameras and photographie supplies.

Canned goods (food produets), (ineluding canned {ruits,
tables, fish and sen foods, meats, ete.),

Cement, lime, and plaster.

Chemieals, industrial and heavy, sueh as sods ash, sulphur, cal-
clum, eosl-tar produets, resin, and other synthetie organic
chemieals,

Chemieals, refined, and/or related products (such as explosives,
celluloid, spirits of turpentive, bulk disinfectants, insecticides,
printers’ inks, drying compounds, ete.).

China, glassware, and crockery.

Cigars, cigarettes, and tobgeen (except leaf).

Clothing and furnishings, men's and boys’ (including men's
and boys' suite, overscats (except furd, work elothing, and
all furnishings except shoes),

Clothing, women’s and children’s (including women’s and
misses’ coats, suits and dresses, miflinery and millinery sup-
ples, and hosiery; ehildren’s and infants’ wear; and other
women's and misses’ wearing apparel, exeept shoes and
furg),

Conl (anthracite and bituminous) and coke.

Confectionery and soft drinks.

Copper ingots, bars, sheets, shapes, ete.

Cotton, raw {including lnters).

Dairy produects and eggs.

Dirugs and drag sundries {including druggists’ chemicals,
pharmaecenticals, proprivtary medieines, druggists’ rubber
goods, and drug eundries not elsewhere classified).

Dry goods not elsewhere classified,

Electrieal applinnees, equipment, and supplies (including storage
batteries, motors and generstors, electrical fixtures, Hehting
and power supplies, and household applianees).

Farm products not elsewhere specified (such as bristles and
hsir, cut flowers, nursery stock, ete.).

Feeds, mixed and other.

Fertilizer and fertilizer materials.

Fish and ses fowds, fresh and provessed.

Food produets not elsewhere specified.

Fruite and vegetables, fresh and dried.

Furniture, wooden and metal (ineluding housebold furniture
and offive and store furniture and fixtures),

Furs (dressed) and fur elothing,

Glass, sheet,

Grain {(wheat, corn, oats, ete.).

Groceries (including sugar, flour, eoffee, lard and lard substi-
tutes, cereal preparstions, rice, tea, oleomargarine and
butter substitutes, extracts and spices, pickles, preserves, ete.,
but does not include canned goods).

Hardware (ineluding builders’ hardware, heavy hardware, light
hardware, tools and eutlery, ete).

Hay, straw, snd alfsifs.

Hides, skins, and raw furs,

Horses and mules.

House furnishings and supplies (such se carpets, rugs, linoleum,
abjects d'art, pletures, kitehen ware, ele.).

Tron and steel and products (except as classified), (including
rolled iron and steel produets; pig iron; scrap iron and
steel; rough castings and forgings; iron and steel pipe and
tubes; and wire, wire rope, sereening and fencing).

vege-



v, sllversare, clocks, wetohes, preefous stones, and
parnelous mnkals.,
Junk and aerup.

bt (ot haan Sorees and muades).

L, poben, poats, bewn ties, pulpwood, and cordwood.

. w, msldlery, harnem, snd gloves (exvept dress gloves),

, dronsed, and Bolshed.

mt, sud supplies (ndustrial) (including

i gusrying, and pumpdng machin-

7y power plant machinery and

wl); machive tosds {power driven);
: 7 . and 1ewehanieal rubber goods; pipe

o amd valves; and rope, eordage, and twine).

lnery, equipment, and supplies (farm and garden).

Ments atnd went produets, frosh and sured.

Mugios] instruments, ascesaries, sad parts {exeept radios).

Nonferrons medaly and peoducts nol dassifled elzewhere (in-

ab and forroallofing muterials),

Honmetollie wmiverals {oruds) and thelr products pot listed

lewhere (such as eult, asbestos, chalk, olay, graphite, ete.).

Nethuna apd dry gosds {small wares, sach as ribbons, laces,
),

, andmal and vegutalle.

Optienl gowts,

Orren, motalie.

Puipta, varnishes, ned lasguers,

Paper (wrapping, book, wall paper, paper board, ete).

Paper products imach as paper bowes, bags, cups, dishes, nap-

Idmas, towda, patterss, ate).
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Petrolenm and petroleum products.

Piece goods, all kinds.

Plumbing and heating equipment and supplies.

Radio sets, parts, and accessories.

Refrigerators, mechanical (household and commercial),

Rubber, crude.

Sand, gravel, and crushed stone.

Secondhand merchandise (all kinds).

Seeds (field and garden) and bulbs,

Sheet metal work (such as steel garages, heating and ventily
gupplies (metal work); metal roofing, metal storage i
ete.).

Shoes,) boots, and other footwear (including rubber),

Silk, raw.

8oaps (household and toilet) and toilet preparations.

Sporting goods (including arms and ammunition).

Stationery and stationery supplies.

Surgical, dental, and hospital equipment and supplies,

Textile products not classified elsewhere (such as jmity
leather, knit gloves, bagging, cotton cloth, clippings, w
garment labels, shoddy, ete.).

Tin, bloek,

Tobaceo, leaf.

Toilet articles.

Toys and games.

Wood produets (such as millwork, shingles, caskets, wood il
moldings, reeds, ete.). :

Wool, raw (in the grease, scoured, or carbonized).

Yarns (all kinds).

Zine bars, plates, shapes, and sheets.

Miscellaneous commodities.

EXPLANATION OF TABLES

The tables in the United States Summary are
similar in contents and numbering with the same
tables in the individusl State reports for purposes of
comparison. Exceptions are made in Tables 5, 6, 7,
and 12, The first three of these are shown separately
in the Btate reports. They are eombined in the
United States Summary only for a more effective

presentation. The information contained, however,
is comparable. Table 12 in the State reports lists the

number of establishiments by kind of business (based
on the 24 standard trade groups) for all eities within
the State having 20,000 or more inhebitants. Such
& table would not be feasible in the United States
Bummary. A different Table 12 (sales made to
retailers by other retailers) has been inserted to pre-
serve comparability in numbering between State re-
ports and the United States Summmary, Al text tables
huve besn given Roman numerals to distinguish them
from the comparable State and United States tables.
Table 1, smmmary of wholesale trade by principal
classifieations.—This table presents a summary of the
trade by 24 trade growps for all types of whole-
dishments combined, wo that a few of the essen-
w8 resulbing from the census may be seen at g,
It shows the number of wholesale establish-
teents; number of employees, both male and female;
subarion and wages; total operuting expenses: stocks on
hand at the end of the year (at eost); and net sales.

Table 2, wholesalers only, by kind of business
This table presents the most essential statistics fo
group of wholesale establishments designated by
term “wholesalers only,’ which excludes brokers, age
and certain other types of organizations operating
the wholesale field. It shows the number of esta
ments; the number of employees, male and fem
salaries and wages; total expenses; stocks on hand
the end of the year (at cost); net sales; credit sl
sales to ultimate consumers (at retail); and sales
industrial consumers. ‘

The first section of the table indicates what types
organizations are included under wholesalers only, 2
gives summarized information in one line totals
each of the types of establishments covered byt
term. The leading type of establishment in -
group consists of wholesale merchants of the conv
tional type, often called service or full-function wh
salers. For many trades or kind of business classifi
tions, wholesale merchants are the only type
organization under wholesalers only. This is par
larly truo of those lines of trade which have little or
exporting or importing and where newer types of wh
salers have not entered the field. '

Table 2 is analytical rather than a general summ:
since the main body of the table shows in consideta
detail statistics for the various kinds of busine ;
which wholesalers only operate. Kind of busin



UNITED STATES SUMMARY : 1929 27

atatistics are given in complete detail for the United !

Gtates in 88 classifications. Similar information is
given in the State reports for the State as a whole and
for cities down to and ineluding 100,000 popula-
tion. This table can not be presented for cities having
jess than 100,000 inhabitants without diselosing data
for individual establishments.

Table 3, wholesale trade, by kind of business,—
This table differs from Table 2 in that it includes all
types of wholesale establishments instead of giving
information for wholesalers only. Data are presented
for practically all of the 848 kind-of-business elassifi-
cations in the United States Summary. In the State
reports, similar data are shown for the State as a
whole and for the larger cities under as many of the
kind-of-business classifications as may be shown with-
out revealing the operations of individual establish-
ments. For the other cities with a population down to
and including 100,000 inhabitants the kind of business
ig shown in & maximum of 88 classifications which are
major subdivisions of the 2/ frade groups. This pro-
cedure was dictated by the necessity of preventing
disclosures, and at the same time showing as great
detail as possible. For the same reason, kind of business
statistics in this table are shown only by 24 groups for
eities of 20,000 to 100,000 population and in one line
totals for cities of 5,000 to 20,000 population.

Table 8 is an elaboration of Table 1 and differs
from it in the following vespects: (1) It includes, in
addition, statistics on the extent of credit sales, sales
to ultimate consumers (at retail), and sales to industrial
consumers; and (2) it shows the statistics in eomplete
detail by kind of business instead of presenting them
by 24 major trade groups as in Table 1. It is, thus,
possible to measure the importance of specialized trades
and to afford business men an opportunity to compare
their figures with those for similar enterprises. For
example, Table 1 shows totals for the “Chamieal,
drug, and allied products” trade, whereas Table 3
gives similar data for concerns specializing in chemicals,
for those engaged in the general line drug husiness, and
for a number of specialized trades in the drug field in-
cluded under the general group of “Chemicals, drugs,
and allied products.”

Table 4, types of distributors.—From Table 4 it is
possible to determine the relative importance of service
wholesalers, Limited function wholesalers, dbrokers, ugents,
assemblers, cooperatives and newer lypes of wholesalers
such as cash-and-carry houses, drop shippers, and wagon
distributors. 'This table shows the number of estab-
lishments; number of employees, male and female;
salaries and wages; total expenses; stocks on hand at
the end of the year (at cost); net sales; credit sales;
sales to ultimate consumers (at retail); sales to indus-
trial consumers; and the average sales per establish-
ment, This information is given for each type of

While Table 3
presents statistics by kind of business classifications,
this table shows data by types of distribulors
referred to in this census as types of establishments. Tt
shows the relutive importance of each type of wholesale
organization. Knowledge of this point, particularly
when applied to a given kind of business as per Tables
5,6, and 7, may leasd to the adoption of sounder policies
on the part of manufacturers and other producers in
the selection of channels for the distribution of their
goods. It should enable retailers and industrial con~
surners better to choose their sources of supply. To
others it shows the wholesaling mechanism and its
constituent parts in the proper perspective, substitut-
ing facts for guesses. In other words, it should be an
aid to more intelligent competition.

Total expense figures, employees, and salaries and
wages given in this table also throw light on the relative
efficiency of the various types of wholesale middlemen
and other distributing organizations. This table also
shows to what extent each type caters to ultimate con-~
sumers and to industrial consumers, respectively.
The statistics in Table 4 are given In detail for the
United States. The State reports give similar infor-
mation for each State as a whole and for eities of 100,-
000 population and over. For incorporated towns and
cities having 20,000 to 100,000 inhabitants, data are
shown only for two main divisions, namely, wholesalers
only and all other types of wholesale establishments.

Tables 5, 6, and 7, types of distributors, by kind of
business.—Tables 5, 6, and 7 present the fypes of
wholesale establishments by the various kinds of busi-
ness. They are shown separately for the States and
certain cities in the State reports, but are combined
in the United States Summary. Table 5 shows the
number of establishments; Table 6, the net sales; and
Table 7, total expenses. From these tables it iz possi-
ble to determine the unumber of different fypes of
wholesale distributors operating in a given kind of
businese and their net sales and expenses, and con-
versely, the different kinds of business in which a par-
ticular type of wholesale middlemman or other organiza-
tion funetions. Table 5 presents the kind of business
in 88 classifications. For Tables 6 and 7 in the State
reports only 24 classifications can be used without dis-
closing data for individual establishments, Table 5 is
of peculiar value because it shows not only the number
of wholesale erganizations existing in & given commu-
nity or State, but it gives this number by kinds of busi-
ness and fypes of organization within each kind of busi-
ness. The importance of these statistics is enhanced
by those shown in Table 6 which indicate how signifi-
cant each lype of organization is in every kind of business
in which it is found, while Table 7 throws light on
the relative costs of doing business on the part of each
type of wholesale establishment in every kind of business.

wholesale distributing organization.

N
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Table 8, form of business organization.—Table 8
presents wholesale trade statistics by the charadter of
the ess unit.  Similar information is shown in the
Stute reports for the State as n whole and for aimeg of
500,000 population and sver,  The number of establish-
wages, total expenses, and
ual proprietorships, part-
eratives, and for all others.
: > i nee of the corporate form
a8 eompared with the earlier individual and partner-
ship types of organizations can be ascertained, {115&0
the importance of the cooperative form of organiza-
tiom, Relative efficiency as shown by total expenses
s imdieuted sod it §s also possible to compare wages
paid by the different types of business organizations,
and the extent to which each type of organization
affords o feld for esnployment.

The statistics in this table are significant only in a
gemersl way. Their chiel velue i in indicating the
extent to which the principal {orms of business organ-
ization are sraphesized in the wholesale field, the rela-
tively large scale of operations on the part of corpora-
tioms sl the opportunities for proprietorships and
partnerships, which may be regarded as synonymous
with small scale enterprizses. Bubstential variations
for any one form of business organization are, no doubt,
to be found in different lines of trade and divergent
methods of operation within a single trade. These
differences between lines of trade and methods of
operation even within a single trade may explsin many
variations in salaries and expense ratios as between the
different forms of business organization.

Table 9, wholesale chains.—In Table 9 are pre-
sented statisties for multiple-unit organizations oper-
ating in the wholesale field. Establishments have
been greuped in this table on the basis of the number
of wholesale outlets under o single ownership. The
number of establishments, the nel sales, and totel erpenses
are shown for each of the 2/ major trade groups in
eolumns indicating the number of wholesale establish-
ments under & cornmon ownership, Thus it is possible
to determine for s given trade, such as the grocery
business, the number of establishments in each area
which represent single wnit businesses, the number of
establishanents which represent wholessle concerns
operating 8 sstablishments, 3 to 5 establishments, 6 to 25 ,
26 to 100, and over 100 establishments. A comparison
of the net sales and the ratio of total expenses to net
sales a8 between single-unit establishments and mul-

tiple-umit establishments shows the relative impor-
tanee wnd

. irenees in epersting costs of each group,
Bimilar information is presented in the State reports
for the State as a whols und for cities with 500,000
inbabitants or mare.

Table 10, employment, by kind of business.—
Table 10 gives s snalysis of employment in the whole-
sale field, broken down by kind of business. Proprie-
tors and firtn members, and tolal paid employee 2, divided

into male and female and into executives, salesmen,
all other employees are shown, together with g
and wages for the Jast three divisions. The numlye
employees on the 15th of April, July, October,,ﬁf
December indicate the extent of seasonal fluctuationg
employment. The table reveals the significan
wholesale trade as a source of employment to Jy
men and women. It further indicates the relativa
tion of the different kinds of business as sources o
ployment. Similar information is shown in the §
reports, for the State as a whole, and for cities of
000 population and over, the information being g
for as many of the 88 major kind-of-business clags
tions as possible, without disclosing data for indivig
establishments, '
Table 11, size of establishments.—This tabla
sents the number of establishments, the net sales, and .
total erpenses of operation for wholesale merchants
size of establishment based upon net sales. This inf
mation is given for the United States by 88 clus
tions. In the State reports, it is shown for each $ta
and for cities of 500,000 population and over, by each
the 24 trade groups. 'This table permits the comparison
of small and large sized establishments in a given f
as to operating costs. It further indicates the
ences existing between trade groups as to average sige
of establishment and operating costs, and may poin
the optimum size for each kind of business. For
purposes of this tabulation only wholesale mercha
(including jobbers), importers, and supply and machis
ery distributors have been included, in order to Jend
homogeneity to the statistics. :
Table 12, number of establishments for cities,
kind of business.—This table as presented in
State reports shows the number of establishments
kind of business (based on the 24 standard fr
groups) for all cities having 20,000 or more inhabit;
Complete information for these cities could n
shown in Table 3 without disclosing data for individusl
establishments. Table 12, therefore, is designed
give ag much summary information as is possible. /
Such o table for the United States Summary would
be impracticable. Another table “Sales Made Y
Retailers To Other Retailers, By States” has been
substituted. This table shows the amount of mer
chandise sold by retailers to other retailers o
wholesale bagis, or the extent to which retailers engage
in semijobbing.! This information is given by States
and is based on the retail distribution kind of business
classification. Coordination between the who
and retai] kinds of business is, however, possible i
the proper interpretations. '
Table 13, commodity sales.—Wholesale distrib
by commodities is designed primarily to satisf
wants of two major groups in our economic societ¥

! The extent to which wholasalers engaged in semijobbing is shown on ’Mbwj
and 3 by ¥ind of business, and Table 4 by type of wholesale establighments W‘
the column headed “Sales to Ultimate Consumers (at retail).”
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One of these consists of wholesale merchants and others

engaged in wholesale distribution. A second and
equally important group comprises producers and
manufacturers, In addition to these two groups, com-
modity information has considerable significsnce for
professional economists and consultants in market
research, for advertising and research agencies, and
gimilar groups.

The chief objective in presenting commodity statistics
18 o afford a picture of the wholesale channels through
which commodities flow on their way from producer to
eongumer, 'The wholesaler can thussscertain what lines
of commodities are carried by other wholesalers and
in what proportions these cominodities enter into the
sales of the wholesale group. Such information affords
a basis for comparing his own distribution of sales with
that for the group as a whole in which he operates and
likewise for competing groups. Thus, for example, a
wholessle merchant may be interested in determining
not only the commodity lines carried by wholesale
merchants in his own community and in other eom-
munities, but he may also find it of importance to
study the lines carried by manufacturers’ sales branches,
chain store warehouses, and other types of wholesale es-
tablishments which are in competition with him.
Further, an electrical wholesaler wishes to know to
what extent wholesslers in other lines of merchandise
handle electrical goods, and specifically, what types of
electrical merchandise are so handled.

Manufacturers may glean from these statistics the
total volume of sales of the particular commodities
which they are producing. This information affords
a hasis for comparing their volume of output with the
total for the country thereby giving them a concrete
idea of the relative share of the market which they
may reasonably hope to secure. This is not all, how-
ever, since the manufacturer is likewise interested in
knowing who sells the commodity which he is pro-
ducing. The commodity information presented by the
wholesale census makes it possible to work out a more
sclentific method of distribution, since it provides
facts on commodity outlets with respect both to the
trade groups which handle the various commodities
and the types of wholesale establishments which operate
in those trade groups. It is thus possible for the
manufacturer of electrical goods, for example, to
determine the extent to which wholesale establish-
ments which specialize in electrical goods handle such
things as radios, electrical refrigerators, storage bat-
teries, and the like. The analysis will further show
which other trades handle these commodities but do
not specialize in them. Thus, the automotive trade,
the hardware trade, and the general merchandise
trade may each market substantial quantities of
electrical commodities although the electrical whole-
sale trade itself may account for the bulk of the
business. Moreover, within a given trade group,
such as the electrical trade, it is possible to determine

with greater accuracy than ever before the extent to
which manufacturers maintain their own wholesale
establishments and the volume of commodity sales
which such establishments handle. Comparizon can
thus be made between munufacturers’ wholesale sales
outlets, wholeanle merchants, and such other types of
establishients as chain store warehovses, cash-and-carry
wholesalers, agents, brokers, and the like, The relative
importance of each of these types as sales outlets in
each trade group may thus be determined. Many
other purposes will oceur to economists and statisticians
engaged in market resesrch and apalysis which may be
served by the commodity tabulations.

The conunodity statisties are based upon facts
submitted to the Census of Distribution on the
schedules, which provided for an analysis of sales by
commodities. - In order to allow for the different de-
grees of detail which eceur in the records of individual
merchants, the commodity breskdown provided for
information by major commodity lines, on the one hand,
and detailed commodity sales under major lines, on the
other. Thus, for example, the food products schedule
provided for commodity information on canned goods
as a major line, and under canned goods had provision
for a further breakdown into canned fruits, canned
vegetables, canned fish and sea foods, eanned meats,
and other canned goods not listed elsewhere. Excel-
lent reports on the major commodily lines were furnished
by most wholesale establishments, and in addition,
many firms gave a considerable amount of detailed
commodity Tnformation.

Provision was made on the schedules for 92 major
commodity lines and 162 detailed commodity items, or
a total of 254 combined major and detailed commodity
classifications. Commodity statistics presented in
this report for the United States are limited to the 92
major commodity lines listed on pages 25-26. More
detailed dats on sales by commodities will be shown
for the United States in a separate bulletin. The
statistics in Table 13 are first summarized to show (1)
the 24 trade groups or principal kind of business classi-
fications; (2) the net sales by such trade groups; (3) the
volume of commodity coverage by trade groups, i. e.
the amount of business in a trade group which was
reported by commodities; and (4) the per cent of
commodity coverage for each of the trade groups, or
the proportion of total sales which was reported by
commodities in each of the groups, expressed in per-
centages.

Following the brief summary which shows the per-
centage of comnmodity coverage for each of the trade
groups, the detsiled commodity statistics are pre-
sented. The first item in this table is the total net sales
by all trades for the United States or for a given State,
Under this item is given the volume of sales which was
not reported on a commodity basis. These sales are
subtracted from total net sales, leaving & remainder
which is known as “‘reported commodity sales.” This




part of the table lists in slphabetical order the 52 major
eommodity Bues, or as many of them as appear in &
given State. These commodity lines sppear in hold~
fnee type, followed by an explanation in italics of the
per cemt of reported commodity sales; that is, the per
cent which the tatal sales of the particular c:un:lmcod}ty
eonstitate of the reported eommodity sales appearing
i the head of the table. This affords a basis for de-
termiming st a glanee the relative importance of a par-
tienlar o shity.
wder each cotnznodity line sre shown: (1) The total
sabes of that eommoedity; (2) the trade groups which
reported that eomunodity; (3) under sach trade group,
the types of wholesale establishments, together with
the volume of sales of that commodity reported by each
type. Thus, the rermmodity “econfectionery and soft
" for example, s shown in the Delaware report
titute 1.1 per cent of reported vommodity sales
wben voluwme of 81,283,000, This commodity
line is handled by the **Chemical, drug and allied
products” trade, the “Food produets™ irade, the
“Giroeery and {ood specialty” trade, and the “To-
co and tobaceo products™ trade. TUnder the
wtioal, drug and allied produects” trade, wholesale
w wre reporied (o have sold $25,000 worth of
eomfectivnery and soft drinks.  Under the “Food prod-
aots” trade, manufacturers’ sales branches reported sales
of $468,000 worth of confeetionery and soft drinks; in
the “Grocery” trade, wholesale merchants reported
sales amounting to $461,000; in the “Tobacco and
o produeta” trade, eash-and-carry wholesalers
d for §26,000, and wholesals merchants for
) of the sales of the commodity line known as
wery amil soft drimks, 1t is thus possible to
e quickly and easily the wholesale trade chan-
nels through whieh eonfectionery and soft drinks are
sieid.

La this connection, the term *‘commodity coveragn '’
is of sufficient Importance to merit special explanation.
In the first place, not el of the wholesale schedules
gave complete information on sales by commodities,
Had all reports been broken down on this basis, the
sales analysed by commodities and total net sales
wonld have been the same. Since the records in some
establishments were such thet no securate breakdown
eould be secured by commoditios, total commodity

U

sales in any given trade are usually less than total netal
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sales in that trade. The term ‘‘commodity covep
is used by the Census of Distribution to expresy
fact. This expression simply means the exten;
which commodity sales compare with net sales op
proportion of net sales that is broken down by
modities. Thus, if the net sales for a given trade
$100,000,000 while commodity sales in that trade tof
$00,000,000, the commodity coverage is 90 per cen
The percentage of commodity coverage has pet
significance for those who are interested in the cong
tion of an estimate of total commodity sales. Tg §
trate, it may be desirable to determine the total vo)
of canned goods which was sold in the United Sty
Canned goods are sold in the “Grocery” trade an
several other kinds of business. In the *Groe
trade the commodity coverage is 83.3 per cent and
total net sales are $9,537,323,000, which means
the commeodity sales in the ““Grocery’’ trade aceo
for $7,942,524,000. Of this amount $1,136,401
was reported in canned goods. Since the “Groe
trade in general had a commodity coverage of 83
cent, it is reasonable to assume that the $1,136,401
of canned goods reported constitutes 83.3 per cenf
the totel volume of canned goods sold in the ¥
cery” trade. It is thus possible to estimate the
volume of canned goods sold in that trade and, in
manner, the total volume of canned goods sold in
“Food products (not elsewhere specified)” trade,
“General merchandise” trade, and in other tra
thus arriving at an approximation of the total vol
of canned goods sold through all trades in the en
United States. This figure would require considen:
adjustment, however, due to the fact that there
number of types of wholesale establishments in
which sell to other wholesalers. Deduction of sala
agents, brokers and other types which are known to
largely to the wholesale trade is essential, if duplica
is to be eliminated. Furthermore, it is necessary
point out that the percentage of commodity co
is not shown separately for each type of establishm
but only for the trade group, and must therefor
computed before an accurate estimate can be m
For an approximation, however, it may be assy
that the general commodity coverage for the e
United States of 89.1 per cent applies to each typ

¥ Actual over all commodity coverage for the United States was 89.1 per
shown in Table 13,
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